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Where do our buyers come from?

Integrity

Whether buying or selling, a strong relationship of trust between
you the vendor and your agent is required for the selling process
to be a positive experience. We take this very seriously. 

Knowledge

Looking for the right buyer for your property is our full time job.
We focus 100 per cent of our efforts on this. This involves
designing a marketing plan to achieve this goal in the most cost
effective and time effective way. To do this requires real
knowledge of the local area. But, let’s not just brag about it... let
us demonstrate to you what we have achieved in just the last
few months. 

We will show you what we have recently achieved, but, even
more importantly, we will provide you with a step-by-step plan
showing exactly how we will achieve the top price for you.  

Experience

With the benefit of our years of real estate experience, the Ray
White Unlimited team has cemented our position as the agents
of choice. Our experienced and friendly team has won the
respect of both vendors and purchasers who have seen us
negotiate many successful sales.

Effective communicators and highly disciplined, we work with an
energetic style, applying 100% effort to each and every
transaction. We have built a valued client base and as a result, a
significant percentage of our business is based on referral – a
credit to our work ethic and achievements. With an extremely
professional approach to real estate, we are committed to
diligent and conscientious follow-up for our clients and pride
ourselves on the service we provide and the results we achieve.

We are quick to identify areas of opportunity, producing the most
effective targeted marketing campaigns and focus our efforts on
the most appropriate buyers for these properties – ultimately
saving our clients time and money.
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RECENT SALES

81 Bardo Road Newport10 Eric Green Drive Mona Vale

80 Stella Street Collaroy Plateau11 Yachtsmans Paradise Newport

10a Heath Street Mona Vale17B Crown Road Queenscliff

10 Banksia Parade Warriewood34 Lagoon Street Narrabeen
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Every precaution has been taken to establish the accuracy of the information contained in this publication,
but does not constitute any representation by the publishers, vendors or real estate agent. UNLIMITED 
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Ray White Unlimited on the Northern Beaches
Tel: +61 2 8457 0100  
Fax: +61 2 9970 5077
Email: sales@rwnb.com.au
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