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Fancy a pond
this Spring?

... the experienced team

The Keys to a

Super Spring Sale

Select a good agent Keep these tips in mind as you prepare for selling:
A good real estate agent is the main key to a successful * Start outside to create drive-by appeal.
sale. Expect your agent to help you: Sometimes the key to getting buyers inside your
« Set the right price. Good agents can give you home is to make them notice the outside. A
\ information on recent comparable home sales in mowed lawn, trimmed hedges, and tidy garden can
\ your area, helping you understand pricing in the give a neat and appealing first impression.
local market. « Get rid of clutter. Buyers want to be able to
« Do the leg work. Creating advertisements, visualise themselves living in your home— seeing
screening prospective buyers, and showing your lots of pictures on the walls and personal items
Landlords’ home are all very time-consuming and labour- lying around makes that more difficult.
FAQs No.2 intensive but a good agent does it well. - Hire a professional cleaner. Cleanliness can have a
* Find the right buyer more efficiently. A good agent major impact on your sale, especially when it
will know how to screen for buyers who are most comes to kitchens and bathrooms. Cleaning your
likely to want your house and be able to make a home yourself may be alright, but for a truly
good offer on it. spotless home a professional cleaner can be a
Ask your agent for information on comparable homes good investment.
that have sold recently, and any that are currently on
the market. Drive by each one and note your first Talk to us
impression — you may get ideas for enhancing your Nobody knows the local market like we do. When you
own home’s drive-by appeal. appoint us to sell your home you’re not just getting a

A great home to

: ood agent on the job, you’re getting the best.
relieve stress 9 9 job, y getting

Spruce up before you sell We have the experience. We have the knowledge and
Some relatively small and inexpensive improvements we are a part of Australia’s biggest and most

can make your home much more attractive to successful real estate group — Ray White.

buyers— but be careful not to overdo it. A remodelled

kitchen is sure to fetch a higher sale price, but We have presented the keys to a successful sale this
probably not enough to pay for itself. A sparkling- Spring. The most important one is to get the right

clean kitchen with a fresh coat of paint, on the other ~ agent —and that's Ray White On The Beaches. For a
hand, can make a valuable impression on buyers ata ~ 'ealistic market appraisal talk to us now.
low cost. p

Recipe: Yummy
Chocolate Pud

What's your
home worth?
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13/59 Howard Avenue, Dee Why $454,000

7/206 Ocean Street, Narrabeen $400,000 12 Taminga Street, Bayview $1,650,000 7/24 Bardo Road, Newport $525,000
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2/59 Lagoon Street, Narrabeen $394,000 6 Awaba Place, Warriewoood $665,000 5 Jendi Avenue, Bayview $865,000

Ray White on the Northern Beaches
Newport Mona Vale Narrabeen Commercial
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